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For interest please reach out to events@Bergos.ch. Due to a
limited number of space available, registration will be

accepted in the order in which they are received.
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THEMATIC INVESTING

New long-term trends are transforming the global economy.
Thematic investing is about finding companies that are set to
benefit from a global structural change backed by the
Megatrends, which we believe will drive outperformance
; compared to global equities in the long-run. Moreover, thematic
i investing seeks to align asset selection with certain economic,
f uflth o o W [V political, and social themes prevalent in modern society. In order
e SR to represent a long-term component in the portfolio, we seek to
capture the arising opportunities across sectors and geographies.
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'. BOTTOM UP: REAL ESTATE

SECTOR FOCUS POINTS

. O Currently, the macro environment is the toughest for Real Estate in
bl B over a decade. Year-to-date (YTD), the Real Estate sector has lagged
VI {5 e the S&P 500, only topping the three sectors Communication Services,
" ﬁ Consumer Discretionary, and Technology, which are characterized as

\"'O i being long-duration Growth sectors and which were also impacted by
e o rising rates.
!
I" ? 1 LATE CYCLE WINNER - BUT RECESSION RISKS AHEAD
&“ ‘ The real estate cycle, as demonstrated in the figure below, comprises

: sW' s | four phases: Recovery, Expansion, Late Cycle, and Downturn. Each cycle

m can cause the real estate market to shift significantly, however,
investors who are aware of the cycles and who closely monitor the
market, may find interesting opportunities in each cycle.

High Dividends,
High Quality,
Low Risk

e i Momentum,
R T Growth, High
I‘.II‘: o Risk

Phase [:
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High Quality,
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Large Size

Value, Small
Size, High Risk

h Source: Bergos, Bank of America

An ongoing slowdown marks the Late Cycle, during which High Quality,
Low Risk, and High Dividend factors have historically outperformed. The
real estate sector has attractive dividend vyields and strong
fundamentals. Bank of America argues that real estate has been one of
c ) 1 : the best performing sectors during Late Cycle, outperforming 75% of
ik time. Moreover, Bank of America states that hedge funds have
b e increased their net exposure during the past three months and slightly
overweight Real Estate.

e b The current macro environment of heightened inflation, rising interest

A rates, rising cost-of-living, as well as a fear of recession is not in favor

of the Real Estate sector. Particularly, the current rate environment as

b well as the recession risks are big headwinds, as they can drive propéerty

g doe ot prices. On the other hand, the sector benefits from higher inflation, as P
el ‘-; ', i this is diving up prices for rental property rates.

For the first time in many years, heightened uncerta
market participants broke the continuous price increas
i the Core/Core+ segment) as fewer buyers are activef
iy A hence, transaction prices are falling and yields are risin
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BOTTOM UP: REAL ESTATE

RETURN POTENTIAL

RISK DIAGRAM IN REAL ESTATE

Brick by brick, private real estate rebounded. During the pandemic uncertainty 8
how we will live, work, shop, and eat slowed fundraising activity. In 2021, investo
returned to the asset class and according to McKinsey, fundraising in opportunistic
and value-add strategies grew sharply. They estimated a 57% rise in opportunistic and
a 12% rise in value-add strategies.

CORE AND CORE+ STRATEGIES

A central principle of modern finance is the so-called mean-variance model, which
analyses the relationship between expected return and risk, measured by volatility of
returns. Investing in real estate also fits into this framework and typically lies between
bonds and equities on the risk-spectrum. Within real estate strategies, Core as well as
Core+ strategies are in the lower portion of the real estate risk-return spectrum, as
shown in the figure below. Core and Core+ properties require only little asset
management, they generate stable and consistent cash flow, and are suitable for
conservatively oriented investors.

VALUE-ADD STRATEGIES

A central principle of modern finance is the so-called mean-variance model, which
analyses the relationship between expected return and risk, measured by volatility of
returns. Investing in real estate also fits into this framework and typically lies between
bonds and equities on the risk-spectrum. Within real estate strategies, value-add
strategies are in the upper-mid portion of the real estate risk-return spectrum as
shown in the figure below.

Value-add Real Estate is defined as an existing property with optimization potential
through renovations, rebranding, or operational efficiencies. The properties may be
physically outdated, are lacking a proper management, or may experience below
market rents or occupancy rates. Therefore, value-add strategies offer investors the
opportunity to monetize hidden values of "undermanaged assets”.

OPPORTUNISTIC STRATEGIES

At the top of the risk ladder, we find opportunistic real estate strategies, which target
properties that require major renovations. Typically, the improvement plan is more
complex than it is for value-add strategies. Opportunistic strategies have the highest
potential of loss, however, with greater risk comes the potential for great reward, too.

OPPORTUNISTIC

VALUE ADD

NN
N

CORE

RISK OF PRINCIPAL LOSS

Source: Bergos, EquityMultiple
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SPOTLIGHT: REAL ESTATE

GERMANY: A LIQUID REAL ESTATE MARKET

Germany’s dynamic city hubs such as Berlin, Frankfurt, Munich, and
Hamburg are among the top 10 in Europe, according to “Emerging
Trends in Real Estate Europe 2022”, a study conducted by pwc. Another
finding of the study was that Berlin just followed after London in being
the most-favoured city for combined investment and development
opportunities.

Moreover, in the first half of the year 2022, office properties continued
to be the strongest asset class on the German commercial real estate
market with around EUR 13.1 billion placed in this segment. Of these
EUR 13.1 billion, a significant EUR 9.8 billion was invested in the A-
locations, where Frankfurt is the most dominant region. According to
BNP Paripas, an office tower was traded in the triple-digit million range
in Frankfurt during the second quarter of the year. But also B-locations
are gaining market share, as the spread of price expectations between
buyers and sellers is more narrow and as they seem to reach
negotiation results more quickly.

CLIMATE RISK AND OPPORTUNITIES FOR REAL ESTATE
INVESTMENTS

Climate change has moved to the top of the agenda. Attention to
climate risks and environmental, social, and governance (ESQG) factors
led many governments to incorporate clean energy policies in post-
pandemic recovery plans, passing laws to target emissions. On the
other hand, regulators developed reporting standards, investors made
net-zero commitments, tenants are demanding more sustainable
buildings, and the list continues.

In the real estate industry, building climate intelligence is not only
essential for value creation but also for strategic differentiation. The
same is also true reverse. According to McKinsey, Real Estate drives
approximately 39% of total global emissions and, hence, is central to
global climate change efforts. Mainly two components are key drivers:
raw-material processing for buildings and infrastructure through
energy-intensive cement and steel production and buildings operations.

Significant reductions in emissions associated with real estate can be
achieved with positive economics through technologies that already

exist.

Source: Bergos, pwc, BoA, UBS, BNP, Equity Multiple
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https://www.bergos.ch/vol-109-earnings-season-a-bottom-up-view/
https://www.bergos.ch/vol-111-private-banking-in-the-current-market-environment/
https://www.bergos.ch/vol-108-bergos-now-presents-passion-pod/
https://www.bergos.ch/vol-110-china-and-taiwan/
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How did you come to the bank?

Eva-Maria Grano-Lindner

I have been with the Bergos Family since
August 2020. My professional roots lie in
the hospitality and hotel business, where I
was primarily responsible for marketing
and press relations. After an excursion into
the watch and jewelry industry, I finally
came to banking, which has accompanied
me since 2018.

Valentina Ronner

After my studies at the Hospitality
Management School, where I
accomplished two internships in Hong
Kong and in London, I joined the Bank in
February 2020 as an intern. During my
internship I gained valuable insights in the
Events and Communications department
and was very determined to work
permanently for Bergos.

What is your regular job with us?

The Bergos Events Team is primarily
responsible for the organization and
execution of our top-class events. With a
lot of joy and passion we both act as a
“dream team” and make sure that our
guests feel comfortable and experience the
Bergos family spirit that is so important to
all of us. A precise and far ahead planning
way of working is very important in our
department. Embedded in the
communication team, we work very
closely with the Art Consult team, the

Private Banking department as well as the
CEO Office and the Bergos Welcome
Desk.

Lnatroducing—Eva-Maria Grano-Lindner
& Valentina Ronner

What is my role in Next?

Our role at Bergos Next is to understand
the needs of our Next community and
reflect them in our events. We organize all
Bergos next events in close cooperation
with the Next Core Team, secure suitable
locations and support the selection of
interesting and exciting topics for the
respective event.

For our recent Bergos Next Weekend in
Hamburg we received great feedback and
we are happy to announce that many more
exciting events are planned for the future.

What do you do when your are
not at the bank?

Eva-Maria Grano-Lindner

During my free time I spend a lot of time
with my seven-year-old son, I like to go
running or sailing.

Valentina Ronner

When I am not at the bank, I enjoy my
time with my family and friends, love to
travel and in winter you can find me skiing
in the mountains.
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Saturday, 10 Sept
1030 Welcome Coffeede
B 1115 CaqumdyComatc
" byDrAndreashoobs
1200 Lunch
1330 Guided Tour/Nerwork Scsions
1500 KeynotebyNilsKohle (Founderof Ownr)
1845 Meetingfor Private Reception "The Fontena
1900 Startof Private Reception followed by Flying Dinner
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https://prototyp-hamburg.de/en/visit/
https://www.insead.edu/events/speaker/andreas-jacobs
https://www.ownr.eu/de/ueber-uns/
https://www.thefontenay.com/kontakt/lage-anfahrt/
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Disclaimer

This publication is for information and marketing purposes only. The provided information is not legally binding and
neither constitutes a financial analysis, nor a sales prospectus, an offer for investment-transactions, an asset management
mandate or an investment idea and does not substitute any legal, tax or financial advice.

Bergos does not guarantee the timeliness, accuracy or completeness of the information. The information is intended solely

for the use of the recipient and may not be forwarded to third parties. This information may not be reproduced in whole or
in part without the written consent of Bergos.

© Copyright Bergos AG. All rights reserved

W H O W E A R E

You probably know us, but if not, here are a few words about us.
We'd be happy to chat more! Reach out: info@bergos.ch or
next@bergos.ch are great ways to get in touch! So here we go:

We are Bergos, an independent, internationally operating Swiss
Private Bank. We have a clear focus: protecting and growing
private wealth.

r name honors the many generations who, for more than

c ostered entrepreneurial thinking, good

al integrity. It expresses the ideals of

d_openness to the world. We
ponsibility.
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